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it comes«to trade
shows and to prestige in the

When

electronfcs Industry, the com- -

- panies which make equipment
for the manufacturers of
semiconductors  often
shunted aside in favor of the
more gl q;ous companies
they supply .

“We always get the less
prominent booths at the trade

shows,”” one company repre- .

sentative said.

For-~that reason, this part
of the fast-growing semicon-
ductor 1ndustry is brewing a

minor -revolution of its own.—- -

onelthat vould give it its own
trade a ‘
show.

" The leader in the move is

Wiltlam B. Hugle, president of
Hugle Industries, Sunnyvale,
who is planning the first
SEMICON show in- San Fram:

cmts manufacturers {orm the,\

market.
Hugle says that since the
Bay Aréa has the -greatest

concentration of sEmiconduc-
tor activity in the. world,

feel ~~ SEMICON.will-be in-San-Fran-

Cisco on even-numbered years

and in Boston on' odd-num-..

bered years.

This folluws th¢ pattern of
WESCON,“the behemsth of
electrgnics trade , which
is heid in San"F' ;isco and
Los Angeles om
years. i

The facet of SEMLCOH ex-

drawing card to mptc

—-and- trade— exhibitors is manrw fMmed
-0 semlconduct.or equipment -

manufacturers and attended
only by their customers.
“Sometimes the mileaee in
a big trade show “is margi-
nal” commented one répre-

cisco next November.  “_ _.oiciive of . or.mpuy. that

3% MEMBERS ..

Hugle is also pmrdent
the newly formed Semiconduc-
tor Equipment and Materials_.
Institute, which claims to have
signed up 30 ~companies al-
ready at a fairly hefty mem-
bership fee.

Members are those which
make such items as epitaxial
reactors, fumaces that grow.
silicon walers, and test equip
ment — for which_jmicrocir-

- S—

are there just :.:etrw -of

their -offices and wander
around. And .it's expeasive for
companies who exhibit. Many -
spend from szs.ooo to $50,000

. to mount an. exhibit at.the

IEEE cenvention; “if —travel, -
promotion, and the booth- |t-
sel{ are added up.” .

- Budgets for promotion and
advertising are down for many

gurer of,semiconductor equip-

Tw

.take part-in,.

‘pect-of-SEMICON is that par-

Semlconducfor 'maﬁus?ry
suppl:e(s organ:zmg

By Marge scand]ing

companies this year, and
.SEMICON promoters think
that will give them a selling
point. They feel if aymanufac.

ment picks just one show to
the best potenmd market. .
The most controversial as-

ticipants must Indicale “they]
won’t take part-in _any other
exhjbit. The backers feel that
withour that, they couldn't’
make the show -1 going thing, .
are say-
.ing it's mare effective to ta
+is one show a T in-
ea,d of 12. :

The institute also. expects to
‘be an active lobbyist in Wash-
ington, 'workg,g_mamlg in the
. matter” of export - controls.
(Nearly half of the aggregate
companies’ business .is over-
seas, according to Hugle.) i

The . hig WESTON show, "
planned for Los Angeles Aug. |

—25 to 28 this year,

disconcerted . by . Hugle s . éf. |
forts. - Its officials feel -the |
SEMICON show muddies the |
waters in a nme of economic
uncertainty. i

*Dr. Huéla. and his sssocl-
ates seém to have their own
“ideas dnd it procesding rap-
idly,” Ted Shields, meEnager. of
WESCON, . commcnted “But
we don’t agred with the prac-
ticality of his project.”




By PETE CAREY
Staf{ Aerospace Writer
A split within the formerly solid ranks of somc
venerable electronics trade associations seems headed
for an off-beat show business showdown.
... The story involves several groups whose names
Jdarm a long list of acronyms, and the tale deals with

:their yearly colorful shows and conventions.

It all started last March in New York, where about
20 merfrom semiconductor materials and equipment

“firms-held a brief “ad’ hecV\mBeting - - —=—n=- — i

Tucked away in & corner of the huge Coliseum,
amid the hubbub of the ‘Institute of Electrical and
Electronics Engineers (IEEE) Ccmventton the men
came to a swift decision.

Large shows like the IEEE's were too big
Semniconductor people from the San Jose area (called
““Stlicon Valley™ among the trade), tended to get lost
in.the crowd.

They started cranking out ideas, and from that

i Initial meeting and one las{ month at the Cabana in

Pajo Alto, a new agsociation was borm.

Named SEMI, for Semiconductor Equipment and
Materials Institute, the organization has decided to
pitch its own tent and vacate the larger shows.

In fact, President Willam B. Hugle, also chief of
Sunnyvale's Hugle Industries, last week predicted “the
demise' of the cu'cus-tvpe show and convention.

If SEMT is successful wifh its first show, Semicon,
'this December at the San Mateo County Fairgrounds,
Hug'e's prophecy may be correct.

It could start a trend.

What the group hopes to show is thal an
inexpensive show tailored to a single product lime (in
this case semiconductors) can produce more sales
than a mammoth festival.

The largest are those of the IEEE and one
co-sponsored by WEMA, a Western trade group which
features the Wescon show heid alternately in Los
Angeles and San Francisco's Cow Palace.

Hugle said he's not “‘angry” at WEMA, but thinks

. it is too “‘defensecontractor-oriented" and helps put on
qwith trade restrictions throughout the world, just as

too big a show.

But at the heart of a brewing fend is 2 SEMI

-~ membership rule that althongh anyone can join

" other agrsociations too, if they exhfbit at Semicon
they can't exhibit anywhere else.

That cuts the big ones off from one portion of their
clientele, and who knows what group might split off

" next?

O WEMA's alleged . orientation loward defense
contracting, Hugle said:

“That's the ax they grind In Washington. Their,
pcople represent the concerns of defense industrlesu
which have absolutely no interest for us. _

“Om the olher hand, we are interested in producing
a high volume of materials and equipment. We're
nawrally more interested in exports and imports, and'
feel we have our own point of view to support in
Washington."”

What SEMI hopes to push in the Capital are
relatively narrow issues, but some which Hugle thlnks
bwould -herrify"-other-trade groups. . .. ...

‘“We want a softening of relations behind: lhe II‘On
Curtain, in particular wherc we ‘have overseas
competition.

““We should be able to bid in' the same way other
countries can, After all, the Communists are going to
fet the equipment anvway. It's just a question of
whose balance of payments it helps, ours’ -or someone
else’s.’

Other goals include working with the Import-
Export Bank on financing overseas sales, attacking
the spectre of tariff barriers and lobbying for
gevernment funds for the semiconductor industry.

WEMA has already sent Hugle a letter that says
SEMI “may be an onneccssary duplication’ and |
noting the older group “has the means to expand for |
semiconductor equipment manufacturers.”

“The letter also said Hugle “may not be fully

1aware™ that the Froups 19bbyists aré “~already doing

an effective job in Washington."'

Countered Hugle, “Six out of eight pages of their
latest Government Affairs Bulletin are devoted to
defense procurement."”

Says Ed Ferry, chief executive officer for WEMA,
“I've gol no quarrel with Hugle; we're good friends.
But that's not true and he knows it."

Ferry noted that of concern currently is the
Uniform Cost Accounting Standards Act supported by
Sen. William Proxmire.

It would be crltica].[y expensive for small firms, he
said. ““We're saying don’t hurt the small guy.”

He also noted that WEMA is *‘quite concerned"

SEMI1 is supposed to be.

As for Wescon, “There will be 1000 exhibits at
Wescon next month, including Bill Hugle's,” Ferry
laughed.

But Hugle's ‘major quarrel is with the big show,
nol WEMA, and he thinks the big show is on the way
out,

“They’'re going to give us a hard time, you can
count on that. On the other hand, Wescon doesn’t have

much of a chance. Qur people don't want it."




Frustration with IEEE show
led Hugle to help found SEMI

The seeds ol Scmicon I were
planted four vears 420 at Hugle In-
dustries’ 1ELE conlerence booth in
New York Willam B. Hugle. then
president. was dissaustied with the
way the IEEE show was being run.
He called together 17 other exhib-

ductor Equipment and Matenals In-
stitute, which now runs the Semi-
con show. Hugle was the first presi-
dent and chairman of the board of
the insutute.

Hugle says one of the major prob-
lems with the IEEE show was the
dearth of true customers it lured in:
about one in every 25 visitors was a
potential buyer. At Semicon. the ra-
to is one out of four, he notes. But
even if IEEE had continued to have
more customers, Hucie contends.
the “day of the broad general show
is over. People are looking for spe-
cialized shows.”

Variety. The institute i1s only one
of many things that Hugle. now
president of Hugle International.
Mountain View, Calif., has started
In 1946, when he was 19. he
founded his own company, Stewart
Labs. to make star sapphircs. star
rubies, and later photoconductors. It
was bought by piano-makers D.H.
Baldwin Co. Cincinnati. Ohio. 1n
1952.

In 1959, he started Siliconix Inc.
with seed money from Baldwin, and
was its vice president. In 1961, he
co-founded Opto Electronics,
Mountain View, Calif.. and in 1963,
established the Stewart-Warner Mi-
croelectronics division, Sunnyvale,
Calif., and was its execulive vice

itors, who decided that a confronta-
tion with the exhibits manager was
necessary if thev were ever o get
satisfaction.

As 1t happened. the manager
wouldn’t meet with the group. So
they went on to found the Semicon-

president. Hugle began Hugle In-
dustries Inc., Sunnyvale, Calif., with
his late wife in 1966 and remains
chairman of the board. His present
wife helps with that company’s fi-
nancial operations.

Wrong party. Hugle, who resem-
bles a stocky Richard Nixon, was an
unsuccessful candidate in Califor-
nia's most recent 17th Congressional
District Democratic primary. He
talks slowly, concisely, and with
what looks like a twinkle in his blue
eyes, especially when asked about
his future political plans. “There is
talk about something two years
from now,” he says. And should he
win the race, Hugle says, he would
somehow hand his business over to
someone else.

If he were to return to politics,
Hugle says, his specialty would be
foreign affairs. He has been visiting
India for business purposes since
1962, and has set up several Indians
in the electronics business. Hugle,
incidently, was the first to hear that
if the U.S. didn’t recognize Bangla-
desh in ten days, the prime minister
would close the U.S. mission in
Dacca. He was meeting with the
prime minister, Sheikh Mujibur
Rahman, at the time and was given
permission to give that message to

the press. Later, the U.S. did recog-
nize the nation.

Give a little whistle. For his next
line of products—telephone equip-
ment—Hugle has been working with
John Draper, who gained the name
“Cap’n Crunch” by placing overseas
telephone calls using the small
whistle that came in the cereal of
the same name. In design is a
“clock/calculator/interval  timer”
that attaches to the telephone.
Hugle says that the machine will be
able to connect a shopper to, say,
the grocer. When the food bill is to-
taled, it will be shown on the dis-
play. It could also connect to a vaca-
tion cabin and. by the pressing of a
code at home, turn on the porch-
light. Hugle plans 1o apply for pat-
ents soon on the new lelephone
equipment.

The 46-year-old Hugle holds four
college degrees: a BA and a chem-
istry BS from the University of Chi-
cago, an MS in chemistry and phys-
ics from Cincinnati University, and
a doctor of science in physics from
the Royal College of Science, To-
ronto. He lives in Palo Alto. says he
does “most sports poorly.” and is no
handyman around the house. He
enjoys some horseback riding and

skiing. O
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